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Organizational matters 

Schedule Lecture & Case Study Sessions Sales Management

Day Date Time Room

Thursday February 15th, 2024 10.15 – 11.45 Room O145 Lecture

Thursday February 29th, 2024 10.15 – 11.45 Room O145 Lecture

Thursday March 07th, 2024 10.15 – 11.45 Room O145 Lecture

Thursday March 14th, 2024 10.15 – 11.45 Room O145 Lecture

Thursday March 21st, 2024 10.15 – 11.45 Room O145 Lecture

Monday April 08th, 2024 8.30 – 10.00 Room O145 Case Study

Thursday April 11th, 2024 10.15 – 11.45 Room O145 Lecture

Monday April 15th, 2024 8.30 – 10.00 Room O145 Case Study

Thursday April 18th, 2024 10.15 – 11.45 Room O145 Guest Lecture A

Monday April 22nd, 2024 8.30 – 10.00 Room O145 Case Study

Thursday April 25th, 2024 10.15 – 11.45 Room O145 Lecture

Monday April 29th, 2024 8.30 – 10.00 Room O145 Case Study

Thursday May 02nd, 2024 10.15 – 11.45 Room O145 Lecture

Thursday May 16th, 2024 10.15 – 11.45 Room O145 Case Study

Thursday May 23rd, 2024 10.15 – 11.45 Room O145 Lecture

TBD Exam

Time Frame: 

Thursday: 15.02.-31.05.2024

Monday: 08.04.- 06.05.2024 (tbd)
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